Confidence

Americans are more confident in the economy than they have been in seven months, an encouraging sign for President Obama with six weeks left in the presidential race. A new survey of consumer confidence rose Tuesday to its highest level since February on expectations that hiring will soon pick up. And a separate report showed home values rising steadily, signaling sustained improvement in housing. “This is like an opinion poll on the economy without “the political parties attached,” said John Ryding, chief economist at RDQ Economics, a consulting firm. The confidence survey “says people are feeling better. If so, they are less likely to vote for change.” The Conference Board’s index of consumer confidence shot up in September. The jump surprised many economists because the most recent hiring and retail sales figures have been sluggish. The increased confidence could help explain recent polls that show Obama with a widening lead over Mitt Romney in some battleground states. The consumer confidence index is closely watched because consumer spending drives nearly 70 percent of economic activity. The index jumped from 61.3 for August to 70.3 for September. It remains well below 90, the level that is thought to signify a healthy economy. (Christopher S. Rugaber and Anne D’innocenzio, Associated Press, as it appeared in the Boulder Daily Camera, on September 26, 2012)

Ignorance more frequently begets confidence than does knowledge. (Charles Darwin)

The most beautiful sight in the world is a little child going confidently down the road after you have shown him the way. (Confucius)

Confidence is a great companion, but makes a very poor guide. (Ashleigh Brilliant, in Pot-Shots) 

Confidence is 10 percent hard work and 90 percent delusion. (Tina Fey, in Vogue)

Confidence is the feeling you sometimes have before you fully understand the situation. (Matty Simmons, in The Saturday Evening Post)

Engineers a generation ago were confident they’d master that thing called “flood control.” Yet floods are getting worse, and they’re worsening more quickly than other natural disasters. They killed three times as many people in the 1970s as in the 1960s. (L. M. Boyd)

Childhood today is too hurried and fast. Development is a process, not a race. Women feel that if they can run a big ad agency or write a column or present a show, by golly, they can make the best child that’s ever been. To me, the most important thing one can give a child is genuinely unconditional love. That is what self-esteem and self-confidence are founded on. When you push a child to do things early or to be the best at gymnastics or dancing class, you imply, “I love you more when you win.” That is very damaging. (Penelope Leach, in the New York Times)
Most girls 11 to 13 are none too confident about their looks, doubting they’re attractive enough to keep up with boys that age. Then about age 14 the girls discover their new allure and many become downright intoxicated over it. Or so contends a psychology scholar who studied 1,000 teems for 10 years. (L. M. Boyd)

Good luck charms may lack magical power, but they do seem to provide their owners with a competitive edge, says LiveScience.com. It’s a matter of psychology, rather than wizardry: In a series of experiments, German researchers found that when people carried a lucky charm, they set higher goals and felt more confident than people who left their talismanic coin or favorite stuffed animal at home. In one test, subjects who’d been told a golf ball was “lucky” tended to perform better than those who were simply handed the ball. “Superstitious behavior won’t help you win the lottery,” says psychologist and study co-author Barbara Stoberock. “But it could help you win a sporting event or pass a test.” (The Week magazine, July 30, 2010)\

Somehow I can't believe there are many heights that can't be scaled by a man who knows the secret of making dreams come true. This special secret, it seems to me, can be summarized in four C's. They are Curiosity, Confidence, Courage, and Constancy, and the greatest of these is CONFIDENCE. When you believe a thing, believe it all over, implicitly and unquestioning. (Walt Disney)
When Nathaniel Hawthorne, a heartbroken man, went home to tell his wife that he had been fired from his job in a customhouse and confessed that he was a failure, she surprised him with an exclamation of joy. She said triumphantly, “Now, you can write your book!” He replied with sagging confidence, “Yes, and what shall we live on while I am writing it?” To his amazement, she opened a drawer and pulled out a substantial amount of money. He exclaimed, “Where on earth did you get that?” She answered, “I have always known that you were a man of genius. I knew that someday you would write a masterpiece. So every week out of the money you have given me for housekeeping, I have saved something; here is enough to last us for one whole year.” From her trust and confidence came one of the greatest novels of American literature -- The Scarlet Letter. (Joe Griffith, in Speaker’s Library of Business, p. 102)

Nine out of 10 people on the federal payroll got there for the same reason. They were scared they’d lose their jobs elsewhere. Lack of confidence in self or system or both is mostly what spurred them. So says a government recruiter. (L. M. Boyd)
Education is the ability to listen to almost anything without losing your temper or your self-confidence. (Robert Frost)

The most beautiful sight in the world is a little child going confidently down the road after you have shown him the way. (Confucius)

When the mouse laughs at the cat, there is a hole nearby. (Nigerian proverb)

When narcissism works: Narcissists can be difficult to work with, since they’re self-absorbed and arrogant. Put a couple of them in a group, however, and you have a potential creative force, reports ScienceNOW.com. A team of psychologists from Stanford and Cornell universities divided volunteers into pairs and had one subject pitch a movie idea to the other. The most creative ideas, at least according to the listening subjects, turned out to be those pitched by people who ranked highest on a standard questionnaire for narcissism. That likely reflects the power of the narcissist’s charm, the researchers say. “Narcissists are just good in selling their ideas because they’re so confident and good at getting people to share their inflated views of themselves,” says study co-author Jack Goncalo. (When the same ideas were evaluated on paper only, they were deemed no more creative or compelling than the others.) When placed in teams, the narcissists produced more ideas for improving a real business – but only when a team contained exactly two narcissists. More than that and the competition among egos got in the way of a team’s productivity. (The Week magazine, October 8, 2010)

Only one kind of weasel ever gets run over by trains. The skunk – because it is odor confident. If mountain lions and grizzly bears steer clear of them, why won’t trains? Skunks don’t know why. (L. M. Boyd)

The greater the artist, the greater the doubt. Perfect confidence is granted to the less talented as a consolation prize. (Robert Hughes, art historian)

The right to criticize must be earned, even if the advice is constructive in nature. Before you are entitled to tinker with another person’s self-esteem, you are obligated first to demonstrate your respect for him as a person. When a relationship of confidence has been carefully constructed, you will have earned the right to discuss a potentially threatening topic. Your motives will have been thereby clarified. (James Dobson, in What Wives Wish Their Husbands Knew About)

Self-confidence is so relaxing. There is no strain or stress when one is self-confident. Our lack of self-confidence comes from trying to be something we aren’t. No wonder we do not feel confident when we are living a lie. When we realize that the best we have to bring to any situation is being just who we are, we relax. People who are cocky often show an alarming lack of self-confidence. They don’t know what they have to offer. When we know what we have to offer and we bring it to each situation, that’s all we need to do. (Anne Wilson Schaef, in Meditations for Women Who Do Too Much)

Self-confidence is the first requisite to great undertakings. (Samuel Johnson)

Self-confidence, like happiness, is slippery when we set out to grab it for its own sake. Usually it comes as a by-product. We love ourselves in service or work, friendship or love, and suddenly one day we realize that we are confident and happy. (Alan Loy McGinnis, in Reader’s Digest)

About 95 percent of what’s told you in confidence, you couldn’t get anybody to listen to anyway. (Mack McGinnis)

Heart: “See, I figure if I build up enough speed going down Hari-Kari Hill, the air flow under the wings will lift me into the sky!” Girlfriend: “You're gonna go down Hari-Kari Hill in that thing?” Heart: “Relax, I got a book all about airplanes, so I know what I'm doing.” Girlfriend: “I got a book about first aid, so I better go with you.” Heart: “Nothing like a vote of confidence from your girlfriend.” (Mark Tatulli, in Heart Of The City comic strip)
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