Many, Many Returns

If you want to get more Christmas cards, just send a bundle to people you don’t know. So states Phillip R. Kunz, a Brigham Young University sociology professor, who mailed 600 cards during a recent holiday season to mid-western families he chose from city directories. Back came 117 cards to the Kunz family -- with letters about home, children and pets. Two “old friends” even asked about accommodations with the Kunz’s during forthcoming holiday trips. (United Press International)
The cost of such perfection was high. Walt Disney had made Snow White for $1.5 million; the bill for Pinocchio soared to $2.6 million. But, as Walt once said, “If the show is good enough, the public will pay us back for it.” (John Culhane, in Reader’s Digest)

Henry Ford shocked his fellow capitalists by more than doubling the daily wage of most of his workers in 1914, eleven years after he had established his first automobile factory. He knew what he was doing. The buying power of his workers was increased, and their raised consumption stimulated buying elsewhere. Ford called it the “wage motive.” (Isaac Asimov’s Book of Facts, p. 62)
A nurse who cared for a poor writer’s child was paid with a manuscript. Rudyard Kipling told the nurse his manuscript might be worth some money some day. Years later, she decided to take him at his word and sold The Jungle Book for money that allowed her to live in comfort for the rest of her life. (Ripley’s Believe It or Not!: Book of Chance, p. 33)

There is an inspired painting by a German artist, Rosenthal, entitled The Blessing of Work. It depicts a young boy carving a life-size picture of the Virgin Mary. The almost-completed figure towers above the young artist, and while he works intently carving the details of the feet, Mary looks down upon him with love and with out-stretched arms, blessing him. While he is giving himself in the creative flow, he is dynamically receiving immeasurably in return. The painting reveals much more: light is streaming through the open window, its rays bathing him with an aura of illumination. On a large plaque on the wall, a heavenly choir is singing paeans of praise directly toward him. By his side, there is what we assume is a picture of his mother which he is using for a model, and with hands clasped in devotion, she is blessing him. Thus the whole tone of the work suggests that the whole Universe is rushing, streaming, pouring into the boy, while he quietly gives himself in creative effort. It is a beautiful visual testimony to Jesus: “Give and you shall receive.” (Eric Butterworth, Spiritual Prosperity, p. 177)

A clothing store in a mid-western city set aside 200 umbrellas for the use of pedestrians on rainy days. Any person could walk in and ask for one without leaving a deposit. He simply left his name and address. At the end of eight months a count showed: umbrellas on hand, 197; storm casualties, one; stolen by the public, two; new accounts opened, many. (Bits & Pieces)

The worst defense against a menacing yellow-jacket wasp may be the squashing body blow. It could incite nearby wasps into frenzied attack. Entomologist Peter J. Landolt and chemist Robert R. Heath of the USDA’s research station in Gainesville, Fla., have discovered a chemical “alarm pheromone” in the venom of Southern yellow jackets. “If you smash a wasp,” says Landolt, “its venom sac breaks and the pheromone goes into the air. This can provoke guard wasps to attack from nearby nests.” (New York Times)
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